
 

  

 
  
As a cross border advisor, Islemount is well positioned to assist clients inside and outside Asia in 
identifying, negotiating and closing joint venture arrangements. Staying globally competitive sometimes 
requires more than executing acquisitions and divestments; it requires building alliances in key geographic 
markets and industrial sectors.  
  
Our relationships and experience in Asia and North America gives clients the global opportunity to explore 
new business opportunities, expand core franchises and quickly add new capabilities to their operations. 
Whether a project in a stable, mature market requires an independent opinion or the client wishes to invest 
early and strategically in emerging industries and countries, Islemount can work with or manage other 
industry specialists and professionals to determine operational and financial feasibility.  
  
Whilst serving the best interests of our clients, Islemount also recognizes that long term value can only be 
created in a clearly, mutually beneficial, long term joint venture relationship.  
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